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Ask Powerful Questions 
Go 3 deep 

 

While previewing the home ask questions such as: 
 

 How did you hear about the open house? 

 Do you live in the neighborhood or are you out house shopping/hunting today? (Tells you if 

they are a buyer or seller) 

 How long have you lived in the neighborhood? 

 What do you love about living here? 

 If you could move anywhere, where would that be? When do you see yourself there? (Add 

to database) 

 “Could you see yourself living here?” “Why?” or “Why not?” 

 “Are you considering making an offer on this home?” 

 Would you like to make an offer on this home? 

 What would you pay for this home? / At what price would you buy this home? 

 How does this house compare to others you’ve seen? 

 What would you change if you lived here? 

 Has anyone ever shown you the easy way to buy a home? 

 Are you specifically looking in this neighborhood/city? Would you consider BLANK city? 
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 How do you feel about the price? Is it accurate? Underpriced? Overpriced? 

 How long has you been looking for a home? (No matter what my response is “wooow that’s 

a long time.”) 

 What would it take for you to make an offer today? 

 What is important to you? Why is that important to you? 

 How soon would you like to be in your new home? 

 If I was able to get you into your home within the next 45 days would that be a problem for 

your family? 

 Do you currently own a home that would need to be sold before you can buy? 

 If in a lease, ask when their lease is over. If we found you a home before your lease ends 

would that be a problem? 

 Would you be paying CASH or financing? NEVER ask if they are preapproved. 

 What are you using to search for homes in the area? (Ask if its okay to send your KW app 

link, collect phone number) 

 How have you been getting into homes? (Never ask if they are working with a realtor, the 

answer is ALWAYS an automatic YES.) 


